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Abstract

This essay discusses social disruptions, social
discontinuities, and associated interventions by
social marketers and public policymakers.
Prescriptive touchpoints for such interventions
are (1) mitigating social disruptions via phronetic
marketing, (2) foreseeing and anticipating social
disruptions and discontinuities via marketing
futurology.

Keywords: social disruption; social discon-
tinuity; social marketing; public policy;
phronetic marketing

Introduction

The current Covid-19 pandemic, which has
thoroughly unsettled daily life, and the societal
changes sparked by the growing Black Lives
Matter movement, illustrate social disruption and
social discontinuity. Disruptions are abrupt
events without precedent (Pullen 1993).
Responses to disruptive events that are
discontinuous with previous trends—discontin-
uities—are associated with environmental
complexity, event novelty, and faulty
assumptions (Pullen 1993).

Because these notions first appeared in the
management literature within a disruptive
innovation context (Christensen 1997; Christen-
sen and Rayor 2003), subsequent treatments
generally assumed a technological perspective
that overlooked disruptions’ social implications
(Millar, Lockett, and Ladd 2018). The dearth of
research linking disruptions to destabilizing
phenomena—the ecological, political and social
sources collectively labeled ‘volatility,
uncertainty, complexity and ambiguity’—further
obscured these implications (Johansen and
Euchner 2013; Millar, Lockett, and Ladd 2018;
Pandit et al. 2018). Discontinuities related to
climate change, global terrorism, and big data

create volatility, uncertainty, complexity and
ambiguity “in a way we’ve never experienced
before” (Johansen and Euchner 2013, p.11).

To manage social disruptions and associated
discontinuities ethically, we suggest melding
phronetic marketing imperatives (Kotler and
Komori 2020) and marketing futurology (Hyman
and Kostyk 2019) with social marketing and
public policymaking. Our commentary suggests
how social marketers and public policymakers
can foster the shared identity that society needs
to mitigate disruptions and adverse discon-
tinuities (Al Saidi et al. 2020).

Disruptions and Discontinuities

Disruptions are ubiquitous in social and
ecological life (Mayntz 1989; Vollmer 2013). They
gain prominence when their magnitude and
relevance compromise people’s ability to
continue their pre-disruption activities. Ancient
Greek philosophers recognized evolutionary (i.e.,
gradualistic) versus revolutionary (i.e., discon-
tinuous) responses to disruptions (Masters
1989). Gradualist models of continuous change,
which Aristotle and Darwin favored, vividly
contrast Hobbes’ and Marx’s discontinuity
models.

Social disruptions differ by the magnitude of
social “shock, stress, frustration or trauma”
(Vollmer 2013, p. 13), which factors related to
volatility, uncertainty, complexity and ambiguity
can compound (Johansen and Euchner 2013;
Millar, Lockett, and Ladd 2018; Pandit et al.
2018). Generally, greater disruptions induce
greater discontinuities  (Pullen  1993). In
management sciences, efforts to understand
disruptions trace back to disruptive innovations
that induce discontinuities of varying severity
(Christensen 1997). Complete discontinuity
demands radical innovation, and incremental
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innovations can mitigate partial discontinuities
(Garcia and Calantone 2012).

Social disruptions and associated discontinuities
occur at several and often intersecting levels,
from a micro-level of small organizations to the
macro-level of international alliances. All social
discontinuities have one commonality: effective
responses to discontinuities require non-tradi-
tional managerial approaches. Amid powerful
social upheaval, chaos and change impede
institutional operations. “A sense of helplessness
prevails as organizations rapidly try one change
strategy after another in a frantic search for
stability, equilibrium with the environment, and a
return to normal” (Pullen 1993, p.33). For
example, as higher education is facing
substantial disruption due to the Covid-19
pandemic, university  administrative  and
academic staff members might feign stability by
denying a disruption (e.g., claiming in-person and
temporary online course delivery differ minimally)
while maintaining a facade of normalcy (e.g.,
premature campus reopening).

In the case of pandemic-induced disruptions,
environmental turbulence and unpredictability
can activate anxiety stressors associated with
heightened mortality salience (Courtnery,
Goldenberg, and Boyd 2020) and terror
management  (Solomon, Greenberg, and
Pyszczynski 2015), which can disrupt people’s
senses of ontological security and self-worth
(Greenberg, Pyszczynski, and Solomon 1986).
Hence, pandemic-related sociopsychology is
polysemous because personal anxieties and
recoveries fuse with collective anxieties and
recovery (Aaltola 2012), as the “experience of
disruptions...is a result of individuals being
exposed to the run of social situations” (Vollmer
2013, p.13).

During cataclysmic disruptive events, social
marketers and public policymakers risk public
alienation (i.e., a sense of dispossession or
spiritual and material isolation from centralized
interventions) (Burke 1984; Laidlaw and Moffatt
2019). The greater the alienation, the greater the
risk of a maladaptive discontinuity (Jack 2008).
Thus, mobilizing social coherency and exchange
through social marketing and public policy is
central to framing the narratives inspired by social
disruptions (Scott et al. 2020; Vollmer 2013). To
foster public preparedness and compliance,
social marketing can harness public policy by
clarifying the costs and benefits of recommended

actions (Guion, Scammon, and Borders 2007; He
and Harris 2020; French et al. 2020; Scott et al.
2020).

We posit that social marketers and public
policymakers faced with social disruptions and
subsequent discontinuities should intervene per
the framework depicted in Figure 1. Our proposed
interventions revolve around two maxims: (1) a
phronetic approach to social marketing can
mitigate social disruptions, and (2) foresight/
future studies can anticipate and help plan for
social discontinuities.

Mitigation of Social Disruptions via Phronetic
Social Marketing

Social marketers “influence the voluntary
behavior of target audiences to improve their
personal welfare and that of the society”
(Andreasen 1994, p.110). Initially, the concept
arose as a direct response to Wiebe's (1952)
guestion: Why can’t you sell brotherhood like you
sell soap? (Kotler and Zaltman 1971). Typically,
social marketers encourage positive behaviors
(e.g., recycling) and discourage negative
behaviors (e.g., smoking). They beget down-
stream (via individual psychological changes),
upstream (via structural, policy and regulatory
changes), or midstream (a combination of both)
changes (Andreasen 2006). Social marketing
lends itself to a phronetic approach because it is
rooted in the pursuit of the common good (Kotler
and Lee 2008).

Phronesis, which is the wisdom associated with
practical action (i.e., practical virtue), can create
the positive energy people need to transcend
disruptive events (Adair 2005; Kotler and Komori
2020). It parallels the ‘practical sense’ of
distributing the ability to induce other parties to
co-operate (Fligstein 2001) and encapsulates the
practical guidance of “what way to go, what to do
next, when to do it, how to do it and with whom to
do it” (Adair 2005, p. 50). Greater intelligence,
experience, integrity, compassion, and humility
characterize phronetic more than traditional
leadership (Adair 2005; Kotler and Komori 2020;
Nonaka, Toyama, and Hirata 2008). A capacity to
act correctly and resist sudden pressures suggest
phronesis can “maintain the social occasion
under difficult circumstances” (Goffman 1967,
p.229).
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Leaders “need to provide enough clarity to make
disruption tolerable and even motivational. They
will also need to communicate realistic hope
through their own stories of clarity” (Johansen
2017, p.6). Phronetic leaders can ‘find the right
way to extend human freedom despite the
challenges and achieve the common good
(Nonaka, Toyama, and Hirata 2008). During
disruptive events, such leaders encourage public
acceptance of adaptive values, which entails
ongoing sensemaking and multidirectional
interactions between leaders and their followers
instead of top-down dissemination of leaders’
values (El-Meligi 2005; Kotler and Komori 2020).

Disruptive events can deter society from following
its moral principles when “things get bad enough”
(Sandin 2009, p.114), putting its “deepest
values...radically at risk” (Walzer 2004, p.40). To
maximize the collective good during such events,
governments must ‘thread the needle’ between
devaluing negative liberties (i.e., discounting
barriers/obstacles as unimportant in practice) and
promoting positive ones (i.e., advocating the
available options are desirable) (Berlin 1958).
Convincing consumers post-9/11 that watching
movies on a big-screen TV is better than
watching them at a movie theatre is an example
of the former; using relative prices to encourage
more socially desirable behaviors is an example
of the latter. Hence, social marketers and public
policymakers could countermarket negative
freedoms as maladaptive discontinuities.
Alternatively, social marketers and public
policymakers could reinforce positive freedoms
by persuading followers that available options are
superior to discontinued alternatives; for
example, the U.K. government meant its ‘Eat Out
to Help Out’ program for discounted everyday
dining out to encourage restaurant patronage and
stave off restauranteur bankruptcies. These
examples illustrate the nexus between social
disruptions and related intervention strategies for
social marketers and public policymakers.

We propose social marketers and public
policymakers rely on phronetic interventions
during socially disruptive events to achieve the
common good by fostering positive energy for
collective momentum. Successful phronetic
interventions must entail transparent (i.e., clear
and authentic) and inclusive (i.e., understandable
to all members of society) communication
(Armitage and Nellums 2020). Phronetic framing
can help engineer collective transcendence or
‘symbolic bridging and merging’ meant to create

adaptive discontinuities that convert old
negatives into new positives (Burke 1984; Jack
2008).

System 1 versus System 2 Messaging

Compassionate or relational messages can
galvanize the collective identity critical to
comprehensive disruption-related messaging
(Lucero, Kwang, and Pang 2009; Maitlis and
Sonenshein 2010). Such messaging facilitates
inclusive persuasion and behavioral changes that
mitigate a disruption’s adverse effects. Given
multiple social stakeholders’ resistance to ‘buying
in’, inclusive and unifying messaging meant to
harness positive energy is critical. Messaging
strategies that assume System 1 (heuristic)
processing are efficient. When a massive
disruption looms, consistent and repetitive social
marketers and public policymakers messaging
can mitigate adverse effects by easing message
processing, which induces an ‘illusory truth effect’
while enhancing perceived social consensus and
message popularity (Schwarz and Jalbert 2020).
In essence, such messaging is necessary to spur
transcendental collective momentum.

For example, New Zealand Prime Minister
Jacinda Arden’s unifying appeal to her citizens
through Facebook Live described them as a
‘team of five million’ fighting the consequences of
Covid-19. Similarly, Queen Elizabeth’s national
appeal galvanized public goodwill in the U.K.,
mainly due to its compassionate and unifying
style (Morris and Hazell 2020). The U.K.
government’s call for action attempted to build
collective momentum around its treasured
National Health Service (NHS). Their System 1-
friendly message—“Stay at Home; Protect the
NHS; Save Lives"—merged personal and
collective goals and called for transcendence by
‘saving lives’. The polysemic framing—to protect
frontine NHS employees—linked personal
anxieties to a collective recovery that reinforced
widely accepted attitudes about healthcare
workers’ sacrifices. Critically, this approach
captured public sentiment, irrespective of political
and cultural affiliation. In contrast, many U.S.
political leaders punctuated their divisive
discourse with racial slurs (i.e., “Kung Fu/Chinese
virus”), issued inconsistent messages about
Covid-19-related disruptions, and relied on a
federalist, non-unified model that left each
governor to develop an independent pandemic
response. U.S. congressional delays in passing
the Heroes Act (i.e.,, a multi-trillion-dollar
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pandemic relief package) reflect partisan-heavy
incohesive messaging.

Despite the efficiency of unifying messages that
rely on heuristic-based cognitive processing, this
messaging strategy can be problematic if it vio-
lates message recipients’ autonomy (Hyman and
Aguirre 2015; c.f. Smith, Goldstein, and Johnson
2013). When mitigating social disruptions, social
marketers and public policymakers must
overcome ethical challenges related to
harnessing their constabulary functions (Burke
1984), ‘upstream framing’ the rhetorical devices
they use to create order and prevent disorder
(Laidlaw and Moffatt 2019). Critical social
marketing, which is sensitive to noncompliance
with prevailing thought about the common good,
emerged in response to upstream and social
engineering misuses (Gordon 2011; Hyman
2009). Social marketers and public policymakers
should establish a balance between their “power
to change people and the legitimate demands of
ethical transparency” (Spotswood et al. 2012,
p.167). Consequently, we recommend that social
marketers and public policymakers create unified
and in-depth System 2-friendly messages that
ensure audience autonomy (via activation of
critical engagement with presented information)
(Anker 2020). Such messages can enhance
audiences’ attitudinal certainty, especially to
overcome alienation-related sentiments. Be-
cause System 2 message processing demands
high motivation and involvement, parsing a
System 2 message from its System 1 origins can
elicit a negative response analogous to changing
a brand meaning for highly involved consumers
(Gaustad et al. 2018). Indeed, criticisms of the
U.K. government’s repositioning its original call to
the public during the Covid-19 crisis typify such a
negative response. Thus, consistent and diffused
phronetic messaging is paramount in securing
public support for disruption mitigation.

Message Diffusion

The ecology model, which best reflects diffusion
complexity (Bronfenbrenner 1974; 1976; 1977;
1979), has proven useful to health promotion
researchers (Dresler-Hawke and Veer 2007;
Elder et al. 2007; McLeroy et al. 1988). Through
its inclusive design, this model circumvents the
current and emerging concerns of social
marketers and public policymakers (e.g., see
Scott et al. 2020). The ecology model encap-
sulates four influence levels nested around each
person: micro (e.g., family, friends, peers), meso

(e.g., community, workplace), exo (e.g., media,
local government), and macro (e.g., sub-cultures,
customs, lifestyles). Given the polysemic nature
of social disruptions, an upstream narrative can
foster a collective momentum aligned and
consistent across all levels. Social marketers and
public policymakers can tailor phronetic values
that diffuse quickly among levels. The ecology
model can remind social marketers and public
policymakers where to apply phronetic marketing
during a disruption.

Each level within the ecology model requires a
customized System 2 intervention because
possible discontinuities may differ within and
across levels but be bound by a unified System 1
intervention. At the macro-level, we suggest
social marketers and public policymakers send
inclusive and unifying System-1 messages meant
to spur transcendental collective momentum and
increase perceived social consensus. These
messages should unify all societal groups and
promote inclusivity by being understandable to
all. In-depth System-2 messaging should rein-
force and complement macro-level messages at
other ecology model levels by activating engage-
ment with vital information while avoiding
negative  audience responses. Exo-level
messages should be customized to the audience,
meso-level messages should focus on each local
community’s collective good, and micro-level
messages should induce maximal personal
attitudinal certainty. Across exo-, meso-, and
micro-level, tailored messaging must never-
theless remain unified, in line with the imperative
of phronetic marketing.

The ecology model parameters provide a
possible nexus through which collective
momentum can achieve the collective good.
Integrating collective message frames across
ecology model levels can circumvent social
marketers and public policymakers’ efforts as a
purely upstream activity during a disruption that
avoids maximizing the freedom of one sub-group
at the expense of another subgroup.

Anticipating Social Discontinuities with
Foresight/Futures Studies

The lack of a phronetic approach in social
marketing and public policy directives is often
symptomatic of inadequate analyses about
alternative futures (Bell 2003). We believe social
marketers and public policymakers can mitigate
social discontinuities’ adverse effects by adopting
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foresight/future studies tools tailored to anticipate
social disruptions. Although social marketers and
public policymakers often use scenario planning
to benchmark best practices, many Western
countries neglected such planning while
formulating their Covid-19 preparedness policies
(Shokoohi, Osooli, and Stranges 2020). Western
commentators have been averse to extolling the
pandemic-preparedness of Asian and African
nations to Covid-19 (Hirsch 2020).

Thinking about alternative futures is a learnable
skill, akin to ‘immersive learning through
simulations’ (Johansen and Euchner 2013) and
creating a management system that can
anticipate future discontinuities (i.e., a scenario
construction system; Kotler and Caslione 2009;
Kotler and Komori 2020). Such systems require
social marketers and public policymakers to
adopt the “mindset of professional futurists”
(Eckersley 2001, p.22) by explicity and
systematically (1) examining and evaluating
possible, probable, and desirable futures, (2)
informing societal expectations about the future,
and (3) promoting efforts to shape the future (Bell
2003; Kotler and Caslione 2009). Proactive
anticipation efforts can allow social marketers
and public policymakers to “invent the future, to
learn the future faster, and to deliver the future
earlier” (Pattinson and Sood 2010, p.417).

Analysis of possible and probable futures should
yield an inventory of possible and probable social
disruptions. Consequently, social marketers and
public policymakers can assess possible and
probable social discontinuities with foresight
methods such as the futures wheel (Benckendorff
2008) and map the timeline of these
discontinuities with tools such as the futures
polygon (Pacinelli 2018). The challenge for social
marketers and public policymakers is to
determine what is likely to happen and what is
most desirable for all stakeholders, i.e.,
“circumscribed by a fair distribution of costs and
benefits” (Hyman and Kostyk 2019, p.1486).
Once society selects a collective agenda for a
desirable future, social marketers and public
policymakers can use phronetic marketing to
optimize the collective behaviors needed to
achieve this future and avoid adverse social
discontinuities. “Personkind’s sustained flourish-
ing” can guide social marketers and public
policymakers decision-making (Hyman and
Kostyk 2019, p.1491).

However, establishing such a collective agenda
requires a careful balance between macro-level
collective good, meso-level group flourishing, and
micro-level individual autonomy. The difficulty lies
in the differential effect of social disruptions and
discontinuities on persons and groups (e.g.,
specific industries, vulnerable consumer groups,
vulnerable individuals) (Pullen 1993). Social
marketers and public policymakers must use
foresight methods to avoid the most damaging
social discontinuities.

Social marketers and public policymakers can
address such issues by deploying foresight
methods that provide nuanced insights (instead
of “one size fits all” planning). For example, a
recently proposed scenario planning method
blends traditional foresight approaches with the
marketing technique of creating ‘consumer
personas’, enabling analysis of different social
groups rather than treating populations as
homogeneous (Vallet et al. 2020). Furthermore,
social marketers and public policymakers can use
standard marketing research and product
development tools to determine each stakeholder
group’s values and the societal compromises
(akin to product design tradeoffs) that should
influence the collective agenda for effectuating a
desirable future (Hyman and Kostyk, 2019).

Discussion

This essay contemplates social marketers’ and
public policymakers’ interventions for managing
social disruptions and associated social
discontinuities. Key identified touchpoints for
such interventions are (1) mitigating social
disruptions via phronetic marketing, and (2)
relying on futurology to foresee and anticipate
social disruptions and discontinuities. To address
social disruptions, phronetic marketing (i.e.,
marketing management with ‘practical wisdom’)
can provide agile leadership. Systematically
evaluating possible, probable and desirable
futures, and promoting efforts to shape future
benefits to a diverse and exhaustive range of
stakeholders, can achieve the common good.

Per phronetic marketing’s imperative to create
the positive energy needed for collective
perseverance, we suggest that social marketers
and public policymakers frame and propagate
messages that characterize disruptions as no
worse than tolerable and perhaps inspirational.
To ensure message diffusion on all ecological
model levels, System-1 and System-2 messages
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(1) must be clear and consistent to ensure
optimal public processing, and (2) should
increase public acceptance of adaptive values by
stressing collective transcendence, i.e., the
unification of targeted groups.

During disruptions, relational and empathic
communications, which is more typical of female
leaders, can foster public trust and build phronetic
momentum (e.g., Sergent and Stajkovic 2020;
Garikipati and Uma Kambhampati 2020). A
relational approach is critical when mobilizing for
social change, as “nurturing the inter-
connectedness of all human beings” (Todd 2009,
p.178) is vital for leveraging the compassion
needed to attain the common good (Shabbir et al.
2020). Tapping into our humanity can rupture the
“normalized roles of the surrounding social
collective” (Lorenz and Watkins 2000, p.7), such
as repressive racial agendas. An empathic
approach enables people to develop morally,
which ensures sufficient moral capital for
enacting the emancipatory change required to
prevent maladaptive discontinuities. Hence, we
advocate a phronetic marketing approach to
disruptions grounded in compassion for all
stakeholders.

Often discounted by policymakers, vulnerable
communities have suffered inordinately from the
Covid-19 pandemic. For example, marginalized
people without paying jobs or the resources for
surviving pandemic-induced self-isolation repre-
sent an armed suicidal time bomb (Ferguson
2020). The wellbeing of people with disabilities
(Lund and Ayers 2020), the elderly (Oliver 2020),
and BAME (Black, Asian, and minority ethnic)
communities (Kirby 2020) is similarly threatened.
Preventable deaths in elder care facilities and
from rising backlogs of chronic illnesses rage
(Heneghan and Jefferson 2020; Maringe et al.
2020). Many grassroots advocacy groups for
disabled persons have emerged in response to
the growing ubiquitous ableism of Covid-19
healthcare rationing. Disability groups have
insisted the U.S. Office for Civil Rights remind
states and health care providers that “disability
civil rights law remains in effect during the
pandemic and must be adhered to in pandemic
planning and guideline” (Lund and Ayers 2020,
p.210). The disproportionately higher death rate
from Covid-19 within the BAME community in the
U.S. and the U.K. highlights the need to eliminate
racial health disparities. These health crises
jointly illustrate the intersectional nature of macro-

level disruptions, i.e., inadequate planning for one
disruption can amplify a hibernating disruption.

Universal fairness is especially poignant for
disruptions  characterized by incomplete
guidance, uncertain consequences, ever-shifting
information, and life-and-death decisions (Bell et
al. 2004). Social marketers and public
policymakers should decouple from the
polysemic trap of a purely upstream focus and
instead remain rooted in a more equitable
midstream model, with public engagement pre-
planned and optimized across all levels of the
ecology model.

Returning to Figure 1, providing tailored System-
2 messaging on the micro-, meso- and exo-level
of the ecology model allows policymakers to
consider, forecast, and anticipate specific
discontinuities  targeted  audiences, local
communities, and other stakeholders are likely to
experience. Although a unifying macro-level
message promotes inclusivity and sets the tone
of ‘transcendental collective momentum’, relying
on this type of messaging alone is insufficient and
excessively upstream-oriented. Informed by
ongoing forecasting and futures studies, tailored
inter-level-consistent System-2 messages and
interventions can spur effective responses to
heterogeneous societal groups’ diverse needs.

Social marketers and public policymakers should
strive to prevent and mitigate the adverse effects
of social disruptions and discontinuities by
optimizing society’s collective behavioral prefer-
ences. In a collective other than a monarchy, no
person’s preferences are always honored
because people’s preferences are not universal;
hence, interpersonal compromise is compulsory.
Attempts to maximize personal autonomy
assume a problematic micro-level focus because
a collective cannot achieve a global maximum by
focusing on local maxima. Efforts to maximize
personal liberty cannot maximize societal (i.e.,
macro-level) freedom. For example, some U.S.
politicians’ efforts to encourage social divisive-
ness overtly (e.g., racism) or covertly (e.g.,
systemic racism) promote a minority’s anti-
diversity preferences at the expense of
maximizing the collective’s preferences. Instead,
a societal preference calculus should rely on
determining preference discrepancies across all
societal members weighted by each preference’s
relative  importance (i.e., more critical
discrepancies are weighted more heavily). It is
especially important to identify and prevent
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disruptions and associated discontinuities to
vulnerable groups. Based on this calculus,
marketing futurists can identify, mold, and
promote the most socially advantageous
discontinuity.

References

Aaltola, Mika (2011), Understanding the Politics
of Pandemic Scares: An Introduction to Global
Politosomatics (Vol. 14). New York, NY:
Routledge.

Adair, John E. (2005), How to Grow Leaders: The
Seven Key Principles of Effective Leadership
Development. Philadelphia, PA: Kogan Page
Publishers.

Al Saidi, Ahmed Mohammed Obaid, Fowsiya
Abikar Nur, Ahmed Salim Al-Mandhari, Maha El
Rabbat, Assad Hafeez, and Abdinasir Abubakar
(2020), “Decisive Leadership is a Necessity in the
COVID-19 Response,” The Lancet 396, no.
10247, 295-298.

Andreasen, Alan R. (1994), “Social Marketing: Its
Definition and Domain,” Journal of Public Policy
& Marketing, 13 (1), 108-114.

Andreasen, Alan R., ed. (2006), Social Marketing
in the 21st Century. Thousand Oaks, CA: Sage.

Anker, Thomas (2020), “Autonomy as License to
Operate: Establishing the Internal and External
Conditions of Informed Choice in Market-
ing,” Marketing Theory.

Armitage, Richard and Laura B. Nellums (2020),
“The COVID-19 Response Must be Disability
Inclusive,” The Lancet Public Health, 5 (5), e257.

Bell, Wendell (2003), Foundations of Futures
Studies: History, Purposes, and Knowledge. New
Brunswick, NJ: Transaction Publishers.

Bell, Jennifer A., Sylvia Hyland, Tania
DePellegrin, Ross E. Upshur, Mark Bernstein,
and Douglas K. Martin (2004), “SARS and
Hospital Priority Setting: A Qualitative Case
Study and Evaluation,” BMC Health Services
Research, 4 (1), 36-42.

Benckendorff, Pierre (2008), “Envisioning
Sustainable Tourism Futures: An Evaluation of
the Futures Wheel Method,” Tourism and
Hospitality Research, 8 (1), 25-36.

Berlin, Isaiah (1969), “Two Concepts of Liberty,”
in Four Essays on Liberty. Oxford, UK: Oxford
University Press, 118-172.

Bronfenbrenner, Urie (1974), “Developmental
Research, Public Policy, and the Ecology of
Childhood,” Child Development, 45 (1), 1-5.

Bronfenbrenner, Urie (1976), “The Experimental
Ecology of Education,” Educational Researcher,
5(9), 5-15.

Bronfenbrenner, Urie (1977), “Toward an
Experimental Ecology of Human Development,”
American Psychologist, 32 (7), 513-531.

Bronfenbrenner, Urie. (1979), The Ecology of
Human Development: Experiments by Nature
and Design. Cambridge, MA: Harvard University
Press.

Burke, Kenneth (1984), Attitudes toward History,
3 ed. Berkeley, CA: University of California
Press.

Courtney, Emily P., Jamie L. Goldenberg, and
Patrick Boyd (2020), “The Contagion of Mortality:
A Terror Management Health Model for
Pandemics,” British Journal of Social Psycho-
logy, 59 (3), 607-617.

Christensen, Clayton M. (1997), The Innovators
Dilemma: When New Technologies Cause Great
Firms to Fail. Boston, MA: Harvard Business
School Press.

Christensen, Clayton M. and Michael E. Raynor
(2003), The Innovator’s Solution: Using Good
Theory to Solve the Dilemmas of Growth. Boston,
MA: Harvard Business School Press.

Dresler-Hawke, Emma and Ekant Veer (2006),
“‘Making Healthy Eating Messages More
Effective: Combining Integrated Marketing
Communication with the Behaviour Ecological
Model,” International Journal of Consumer
Studies, 30 (4), 318-326.

Eckersley, Richard  (2001), ‘Doomsday
Scenarios: How the World May Go On Without
Us,” Futurist, 35 (6), 20-23.

Elder, John P., Leslie Lytle, James F. Sallis,
Deborah Rohm Young, Allan Steckler, Denise
Simons-Morton, Elaine Stone, Jared B. Jobe,
June Stevens, Tim Lohman, Larry Webber,

7|Page



Russell Pate, Brit I. Saksvig, and Kurt Ribisl
(2007), “A Description of the Social-Ecological
Framework Used in the Trial of Activity for
Adolescent Girls (TAAG), Health Education
Research, 22 (2), 155-165.

El-Meligi, Moneim (2005), Leading Starts in the
Mind: A Humanistic View of Leadership.
Hackensack, NJ: World Scientific Publishing Co.

Ferguson, Emily (2020), “Coronavirus Riots to
Erupt ‘At Any Moment’ as Red Cross Warns

Cities Face ‘Social Bomb’,” The Express, March
28.

Fligstein, Neil (2001), “Social Skill and the Theory
of Fields,” Sociological Theory, 19 (2), 105-125.

French, Jeff, Sameer Deshpande, William Evans,
and Rafael Obregon (2020), “Key Guidelines in
Developing a Pre-Emptive COVID-19 Vaccina-
tion Uptake Promotion Strategy,” International
Journal of Environmental Research and Public
Health, 17 (16), 5893.

Garikipati, Supriya and Uma Kambhampati
(2020), “Leading the Fight against the Pandemic:
Does Gender ‘Really Matter?” Available at
SSRN 3617953.

Gaustad, Tarje, Bendik M. Samuelsen, Luk
Warlop, and Gavan J. Fitzsimons (2018), “The
Perils of Self-Brand Connections: Consumer
Response to Changes in Brand Mean-
ing,” Psychology & Marketing, 35 (11), 818-829.

Goffman, Erving (1967), Interaction Ritual:
Essays on Face-to-Face Interaction. Chicago, IL:
Aldine.

Gordon, Ross (2011), “Critical Social Marketing:
Definition, Application and Domain,” Journal of
Social Marketing, 1 (2), 82-99.

Greenberg, Jeff, Tom Pyszczynski, and Sheldon
Solomon (1986), “The Causes and Conse-
guences of the Need for Self-esteem: A Terror
Management Theory,” in Public Self and Private
Self, Roy F. Baumeister, ed. New York, NY:
Springer-Verlag, 189-212.

Guion, Deirdre T., Debra L Scammon, and
Aberdeen Leila Borders (2007), “Weathering the
Storm: A Social Marketing Perspective on
Disaster Preparedness and Response with

Lessons from Hurricane Katrina,” Journal of
Public Policy & Marketing, 26 (1), 20-32.

He, Hongwei and Lloyd Harris (2020), “The
Impact of Covid-19 Pandemic on Corporate
Social Responsibility and Marketing Philo-
sophy,” Journal of Business Research, 116, 284-
289.

Heneghan, Carl and Tom Jefferson (2020),
“Dying of Neglect: The Other Covid Care Home
Scandal: Out of Sight, the Elderly have Remained
Out of Mind During this Crisis,” June 6, The
Spectator (accessed October 4, 2020).
[https://www.spectator.co.uk/article/dying-of-

neglect-the-other-covid-care-home-scandal]

Hirsch, Afua (2020), “Why are Africa’s
Coronavirus Successes Being Overlooked?” May
21, The Guardian (accessed October 4, 2020).
[https://www.theguardian.com/commentisfree/
2020/may/21/africa-coronavirus-successes-
innovation-europe-us]

Hyman, Michael R. (2009), “Responsible Ads: A
Workable Ideal,” Journal of Business Ethics, 87
(2), 199-210.

Hyman, Michael R. and Grant C. Aguirre (2015),
“The Problematic Ethicality of Libertarian
Paternalism and Naturalistic Inquiry,” Mustang
Journal of Business and Ethics, 8 (1), 59-66.

Hyman, Michael R. and Alena Kostyk (2019),
“Guest Editorial: A Prospectus on Marketing
Futurology,” European Journal of Marketing, 53
(8), 1485-1503.

Jack, Jordynn (2008), “Kenneth Burke’s
Constabulary Rhetoric: Sociorhetorical Critique in
Attitudes toward History,” Rhetoric Society
Quarterly, 38 (1), 66-81.

Johansen, Bob (2017), The New Leadership
Literacies: Thriving in a Future of Extreme
Disruption and Distributed Everything. Oakland,
CA: Berrett-Koehler Publishers.

Johansen, Bob and James Euchner (2013),
“Navigating the VUCA World,” Research-
Technology Management, 56 (1), 10-15.

Kirby, Tony (2020), “Evidence Mounts on the
Disproportionate Effect of COVID-19 on Ethnic
Minorities,” The Lancet Respiratory Medicine, 8
(6), 547-548.

8|Page



Kotler, Philip and John A. Caslione
(2009), Chaotics: The Business of Managing and
Marketing in the Age of Turbulence. New York,
NY: AMACOM.

Kotler, Philip and Shigetaka Komori (2020),
Never Stop: Winning Through Innovation.
Chicago, IL: Kotler Impact.

Kotler, Philip and Nancy Lee (2008), Social
Marketing: Influencing Behaviors for Good.
Thousand Oaks, CA: Sage.

Kotler, Philip and Gerald Zaltman (1971), “Social
Marketing: An Approach to Planned Social
Change,” Journal of Marketing, 35 (3), 3-12.

Lorenz, H. Shulman and Mary Watkins (2000),
“‘Depth Psychology and Colonialism: Individu-
ation, Seeing Through, and Liberation, in The
International Symposium of Archetypal Psycho-
logy, Psychology at the Threshold, Pacifica
Graduate Institute, August 31 to September 4.
Santa Barbara, CA: University of California.

Lund, Emily M. and Kara B. Ayers (2020),
“Raising Awareness of Disabled Lives and Health
Care Rationing During the COVID-19 Pandem-
ic,” Psychological Trauma: Theory, Research,
Practice, and Policy, 12 (S1), S210-S211.

Laidlaw, Tess and John Moffatt (2019), “Symbolic
Cures: Scapegoating and the Constabulary
Function in the 2009 H1N1 Pandemic,” in Rhetor,
the Journal of the Canadian Society for the Study
of Rhetoric, Vol. 8, Tracey Whalen, ed., 99-129.

Lucero, Marela, Alywin Tan Teng Kwang, and
Augustine Pang (2009), “Crisis Leadership:
When Should the CEO Step Up?” Corporate
Communications: An International Journal, 14
(3), 234-248.

Maitlis, Sally and Scott Sonenshein (2010),
“Sensemaking in Crisis and Change: Inspiration
and Insights from Weick (1988),” Journal of
Management Studies, 47 (3), 551-580.

Maringe, Camille, James Spicer, Melanie Morris,
Arnie  Purushotham, Ellen Nolte, Richard
Sullivan, Bernard Rachet, and Ajay Aggarwal
(2020), “The Impact of the COVID-19 Pandemic
on Cancer Deaths Due to Delays in Diagnosis in
England, UK: A National, Population-based,
Modelling Study,” The Lancet Oncology, 21 (8),
1023-1034.

Masters, Roger D. (1989), “Gradualism and
Discontinuous Change in Evolutionary Theory
and Political Philosophy,” Journal of Social and
Biological Structures, 12 (2-3), 281-301.

Mayntz, Renate (1989), “Social Discontin-
uity,” Interdisciplinary Science Reviews, 14 (1),
4-15.

McLeroy, Kenneth R., Daniel Bibeau, Allan
Steckler, and Karen Glanz (1988), “An Ecological
Perspective on Health Promotion Programs,”
Health Education Quarterly, 15 (4), 351-377.

Millar, Carla, Martin Lockett, and Ted Ladd
(2018), “Disruption: Technology, Innovation and
Society,” Technological Forecasting and Social
Change, 129, 254-260.

Morris, Bob and Robert Hazell (2020),
“Coronavirus: How Europe’s Monarchs Stepped
Up as Their Nations Faced the Crisis, The
Conservation, April 5 (accessed October 4,
2020). [https://theconversation.com/coronavirus-
how-europes-monarchs-stepped-up-as-their-
nations-faced-the-crisis-136057]

Nonaka, Ikujird, Ryoko Toyama, and Toru Hirata
(2008), Managing Flow: A Process Theory of the
Knowledge-based Firm. New York, NY: Palgrave
Macmillan.

Oliver, David (2020), “Let's Not Forget Care
Homes When Covid-19 is Over,” BMJ, April 24,
BMJ 2020; 369; m1629 (accessed October 1,
2020).  [https://www.bmj.com/content/369/bmj.
m1629/rr-2]

Pacinelli, Antonio (2018), “The Futures Polygon
Development,” in Luiz Moutinho and Miladen
Sokele, eds., Innovative Research Method-
ologies in Management. Cham, Switzerland:
Palgrave Macmillan, 199-216.

Pattinson, Hugh M. and Suresh C. Sood (2010),
“Marketers Expressing the Future: Scenario
Planning for Marketing Action,” Futures, 42 (4),
417-426.

Pandit, Deepak, Maheshkumar P. Joshi, Arun
Sahay, and Rajen K. Gupta (2018), “Disruptive
Innovation and Dynamic Capabilities in Emerging
Economies: Evidence from the Indian Automotive
Sector,” Technological Forecasting and Social
Change, 129, 323-329.

9|Page



Pullen, William (1993), “Strategic Shocks:
Managing Discontinuous Change,” International
Journal of Public Sector Management, 6 (1).
[https://www.emerald.com/insight/content/doi/10.
1108/09513559310023563/full/html]

Sandin, Per (2009), “Approaches to Ethics for
Corporate Crisis Management,” Journal of
Business Ethics, 87 (1), 109-116.

Scott, Maura L., Kelly D. Martin, Joshua L.
Wiener, Pam Scholder Ellen, and Scot Burton
(2020), “The COVID-19 Pandemic at the Inter-
section of Marketing and Public Policy,” Journal
of Public Policy & Marketing, 39 (3), 257-265.

Sergent, Kayla and Alex D. Stajkovic (2020),
“Women’s Leadership is Associated with Fewer
Deaths During the COVID-19 Crisis: Quantitative
and Qualitative Analyses of United States
Governors,” Journal of Applied Psychology, 105
(8), 771-783.

Schwarz, Norbert and Madeline Jalbert (2020),
“When Fake News Feels True,” in The Psycho-
logy of Fake News: Accepting, Sharing, and
Correcting Misinformation, Rainer Greifeneder,
Mariela Jaffe, Eryn Newman, and Norbert
Schwarz, eds. London, UK: Routledge, Chapter
5.

Shabbir, Haseeb, Michael R. Hyman, Dianne
Dean, and Stephan Dahl (2020),” ‘Freedom
Through Marketing’ Is Not Doublespeak,” Journal
of Business Ethics, 164 (2), 227-241.

Shokoohi, Mostafa, Mehdi Osooli, and Saverio
Stranges (2020), “COVID-19 Pandemic: What
Can the West Learn from the East,” International
Journal of Health Policy Management, 9 (10),
436-438.

Smith, N. Craig, Daniel G. Goldstein, and Eric J.
Johnson (2013), “Choice without Awareness:
Ethical and Policy Implications of De-
faults,” Journal of Public Policy & Marketing, 32
(2), 159-172.

Solomon, Sheldon, Jeff Greenberg, and Tom
Pyszczynski (2015), The Worm at the Core: On
the Role of Death in Life. New York, NY: Random
House.

Spotswood, Fiona, Jeff French, Alan Tapp, and
Martine Stead (2012), “Some Reasonable but
Uncomfortable Questions about Social

Marketing,” Journal of Social Marketing, 2 (3),
163-175.

Todd, Sarah (2009), “Mobilizing Communities for
Social Change: Integrating Mindfulness and
Passionate Politics, in Mindfulness and Social
Work, Steve Hick, ed. Chicago, IL: Lyceum
Publications, 171-187.

Vallet, Flore, Jakob Puchinger, Alexandra
Millonig, Guillaume Lamé, and Isabelle Nicolai
(2020), “Tangible Futures: Combining Scenario
Thinking and Personas—A Pilot Study on Urban
Mobility,” Futures, 117, Article 102513.

Vollmer, Hendrik (2013), The Sociology of
Disruption, Disaster and Social Change:
Punctuated Cooperation. Cambridge, UL:
Cambridge University Press.

Walzer, Michael (2004), Arguing about War. New
Haven, CT: Yale University Press.

10|Page



Figure 1
Social Marketing and Public Policy Interventions

! Foresight and Futures Studies Social Disruption Event I
» Mitigation via Phronetic ={ Social Discontinuity Event
: Marketing :
TR {a """"" ;7& """"""""" i L Spars dental col
i nclusive and unifying { 79 P 4 social
: System 1 messaging 4 Unifies different political, cultial groups

1 Algned with System 1 messaging

2. Actwates crtical engagemant with information

31, Unified yet tallored to the media ch
sudience

L Algred with System 1 messaging

2 A critical engag: with inf

3. Unfied yet focuses on the collective good for
the specific local community

Algned with System 1 messaging
A critical engage with ind,

3 individusl | certainty
Unified yet mcro-targ to an indmidual

[
Al
oo

1l1|Page

View publication stats


https://www.researchgate.net/publication/346974076

